THE SALE PROCESS


 














(*see previous page for discussion on a cooling off period)
2. Preparing of Contract to Sell


Before the property is “on the market”, a Contract is required. At this point, you should speak to Adams & Partners Lawyers





1. Decision to Sell


You decide to sell, next step:


you appoint a Real Estate Agent


you sign an Agency Agreement





3. Finding a Buyer


After the Contract is prepared, the Real Estate Agent will market the property and find the Buyer. When a Buyer is found and price agreed, a sales advice is issued. 





4. Exchange


With an agreed sale, the next step is to sign the Contract (sometimes under a cooling-off*).


The Buyer must pay an initial deposit of 0.25% or the whole contract deposit.





5. Going Unconditional


If there is a cooling-off, there is a time frame until the Contract is unconditional.  


During this time the Purchaser may wish to negotiate changes to the Contract or raise questions about the property.  





6. Post Exchange


When the Contract is unconditional, we advise your bank (if any) to prepare a Discharge of Mortgage. If any issues arise from Purchasers enquiries we will deal with those matters on your behalf.





7. Settlement


You provide vacant possession at settlement. The Purchaser will provide the balance of settlement monies which will be used by you to pay out your Bank and/or other commitments. 





























